
Highest Number of Companies &

Maximum Placement Offers in the Region!

PLACEMENTS AT IHMCS

OUR TOP RECRUITERS

IHMCS offers its students varied career opportunities and placements in leading 
organizations with hefty pay packages. Our students explore new avenues in global 
careers while continuously striding in their academic journey. We are proud of the 
fact that our alumni’s dedication and astounding performance has made IHMCS, the 
most preferred institute among recruiters and our graduates are targeted by regional, 
national and international employers.

ADMISSION APPLICATION FORM

INSTITUTE OF HOTEL MANAGEMENT & CATERING SCIENCE

Course Applied for

EDUCATIONAL QUALIFICATIONS :

Examination
Passed

Year of 
Passing

Marks
Percentage

RemarksName of the Institute Passed

B.sc. Hotel Management and Catering Sciences
B.sc. Tourism & Hospitality Management
M.sc. Hotel Management and Catering Sciences
M.sc. Hotel Management and Catering Sciences
M.sc. Tourism & Hospitality Management
M.B.A. (Tourism & Hotel Management)
M.A. (Tourism Management)
P.G. Diploma in Hotel Management
P.G. Diploma in Tourism Management
Diploma in Catering Opera�on
Diploma in Front Office and Accommoda�on Management
Diploma in Food and Beverage Service Management

PERSONAL DETAILS :

1.   Name of the student :

2.   Date of Birth and Age :

3.   Father’s/Mother’s Name :

4.   Address for correspondence :

       and Telephone Number

5.   Permanent Address and Tel. No :

6.   E-mail Address of the candidate :

7.   E-mail Address of the parents :

Attach your 
recent passport
size photograph



Fluency in English : 1. Excellent    2. Average    3. Below Average  

FAMILY BACKGROUND:

EXTRA CURRICULAR ACTIVITIES AND CERTIFICATES/PRIZES WON:

ADDITIONAL INFORMATION YOU WISH TO GIVE:

Date: Signature of the Candidate:

Rela�onship

Father

Mother

Brother/Sister

Brother/Sister

Brother/Sister

Name Occupa�on &
Designa�on

Contact Phone Number

Other Language(S) Known to Speak / Read / Write
        
         1.                                                     2.                                                    3. 

1.

2.

3.


